Consumer Guide to Home Inspections

Inspect Before you Sell
By: Brian Daley Independent Home Inspector
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Once you make the decision to sell your home
your listing becomes one of thousands on the market
at any given time. In order to sell fast and get the best
possible price, your listing must stand out from the
crowd. You need a competitive edge. Home inspection
can help do just that.
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they are not sure about. Invariably they will want to
have a professional inspection done on your home to
give them the confidence to complete the transaction.
Just like your real estate agent helps you prepare for
the sale of your property by identifying cosmetic and
aesthetic deterrents, a home inspector’s pre-listing
inspection helps you report on the current state of the
major building components.
The inspection is provided with varying degrees
of detail. A basic pre-listing inspection will indentify
and report on the condition of the roof (including
shingles, roof deck, roof structure, insulation and
ventilation) the foundation exterior and interior, the
heating system, and general observations about the
building envelope. More detailed inspections will also
include the interior walls, floors, ceilings, plumbing,
and electrical.
Pre-listing inspections have many advantages to
both sellers and agents. For the seller, they help to
identify problems in the home that would likely be
reported by a purchaser’s inspector. The report also
gives the seller the opportunity to fix the problems
before the home is offered for sale. The report typically
provides an overall rating on each building component
inspected and therefore should be used as a selling
tool and included with the vendors required disclosure
information. This is similar to the certification process
used when selling a pre-owned vehicle. Would you
pay good money for a vehicle that wasn't certified?
Real estate agents like the advantage of having a
pre-listing inspection because it can streamline and
speed up the selling process. Home inspection is
generally included as one of several selling conditions
that must be waived before a sale goes through. This
can delay the selling process by as much as 7 days. In
many of the more competitive real estate markets
where multiple offers on a home are common, having
the inspection report and rating can be the one thing
that sells a property faster. Many home owners have
chosen the option of selling their property privately.
The pre-listing inspection is a wise investment for
them as well because it adds value to the private
sellers offering.
This type of inspection is usually less expensive
than a standard inspection because it covers fewer
building systems. Ideally the report is included as a
marketing cost for the selling agent. This ensures that
the information is third party and is un-biased toward
the seller. The use of pre-listing inspections is quickly
becoming a normal practice in real estate transactions
and is a great idea for anyone planning on selling their
home.
In subsequent columns we'll address various
components of a home, starting with the exterior of the
building, along with insights into some of the things
we look for. Send your comments and questions to:
info@bookahomeinspection.com.
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